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SUMMER 2017 GONE TOO SOON! 

Another summer is coming to a close - hope it was a good one for you. The 
days went by too quickly (as they always do) with too many items on our “to 
do” list and not enough time to do them. Then there are places to go, people to 
see and food to eat and never enough time for all that either.  
Since I sent you the Detroit Tigers schedule, it has been a spring and summer 
of “work”. Part of work related 
projects was a trip to Washing-
ton D.C. as president of the Bay 
County Realtor Association. 
The purpose was to meet with the 
legislators (Rep. Dan Kildee, 
below) and leadership of the Na-
tional Realtor Association. There 
was not much time for sightsee-
ing, but Carol and I did get to see 
the Lincoln Memorial. The photo 
(right) is from atop the National 
Association of Realtor building 
that overlooks the Capitol Build-
ing. In September, Bill’s year as 
President comes to a close as 
he will go to Grand Rapids to 
attend the statewide Michigan Realtors convention and be given the Bay 
County Realtor of the Year Award. 
The local real estate market has been slower than normal and can be de-
scribed in three words, “Not Enough Listings”. Agents can’t sell houses if they 
are not listed. Why the slowdown? It is not because interest rates are too high. 

The 30 year fixed rates have 
been hovering back and forth 
between 3.85% and 4.00% which 
is lower than what was predicted 
to be the case. The lack of inven-
tory has affected buyers who 
have a home to sell in order to 
buy. If they do not see anything 
they want, they will not be listing 
their home. Is it consumer confi-
dence? The new administration 
in the U.S. government and the 
worry and concern of what may 
happen between nations and 
lack of positive programs being 

enacted in the country will affect a 
buyer’s outlook regarding large purchases and life changing choices. 

Just a photo to 
make you smile. 
North of Ann Arbor 
is this field of sun-
flowers, acres and 
acres and acres of 
sunflowers.  

Saginaw Basin Land Conservancy Outreach 
The Saginaw Basin Land Conservancy has 
been establishing their presence in Bay County 
for the past 5 years that Bill’s son, Zak has been 
the Executive Director. This year the SBLC has 
been warmly received by the City of Saginaw as 
they have taken dozens of vacant lots and 
changed them into colorful “pollinator plots” 
filled with native perennial flowers that are great 
for bees. Bees are endangered and they are so 
valuable to the ecosystem. SBLC hopes to take 
300 of the lots (1/10 of the current vacant lots in 
Saginaw) and make them beautiful and produc-
tive.  

This year the Conservancy 
also took on a much more 
adventurous project. They 
received approval from the City 
and the Saginaw School sys-
tem to take a broken up park-
ing lot on the Saginaw River 
in downtown and change it 

into their latest preserve. It is named after 
Janet Nash who was a principal at the SASA 
school across from the now transfigured parking 
lot. It just goes to show what people with a vision 
and who are willing to do a lot of hard work can 
accomplish for the good of others. Hopefully 
these improvements to Saginaw will spark addi-
tional pride and result in other groups and indi-
viduals devoting their skills and resources to 
make the Saginaw-Bay Region even better. 

REALTORS Give Back to the 
Community 
Being a Realtor is a profession like no other. 
There is no guarantee for all the work that 
agents do, that they will get paid. You only get a 
check when the property closes. Add the fact 
that Realtors abide by a Code of Ethics and are 
highly regulated. Add that agents have to be 
extremely knowledgable of property values, 
marketing, financing, and construction. Highly 
trained and successful agents earn every penny 
they get. In addition to all of that, they are 
cheerleaders for the communities they live in. 
They give back and do it in ways that are usual-
ly never acknowledged. Recently Bill had the 
honor of presenting Big Brothers and Big 
Sisters a check for $2000 that the Bay County Realtor Association had raised in 
one of their charitable fundraisers. Realtors have more plans in the work for giv-
ing back this coming Christmas. Isn't that what the giving season is all about? 

Zak, with U.S. Rep. Dan 
Kildee who visited the 
new Janet Nash Preserve.
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MARKETING WITH DRONES 

Photos are worth a thousand words in the real 
estate business and better photos are worth 
several thousand words. Bill has continually tried 
to up his “marketing skills” over the years. He 
started with full color brochures when no one 
else bothered to do more than a data sheet, 
then CDs with photos, then DVDs with movies, 

then YouTube videos, then individual listing web 
pages and now Drone movies and photos! 
Thanks to Zak who is a licensed drone pilot (yes, 
you are supposed to have a license to fly drones 
for any commercial purpose). Zak has a good 
ability to capture the essence of Bill’s listings 
with raw footage that Bill can edit and stitch 

together some very entertaining 3-5 minute 
movies that get his clients’ homes extra atten-
tion.  
In this age of social media, sharing movies by 
sellers is a natural fun and exciting thing to do. 
Let everyone know that your house is available 
and they can check out what it is all about and 
hopefully will re-share it to their friends and on 
and on it goes.  

It really is about “extra effort” and Bill is honored 
when sellers call to list their homes. After all it is 
most people’s biggest asset and Bill believes 
that they should get his (and Zak’s) best effort!

What features are important to you where you 
live? The results from this study show what 
Millennials want in their city.  
A THRIVING JOB MARKET 8.19
AFFORDABLE RENT 7.94
AFFORDABLE HOME PRICES 7.55
PARKS OR HIKING TRAILS 6.52
LOCAL RESTAURANTS (NON CHAIN) 6.49
QUALITY PIZZA 6.11
TOP-RATED PUBLIC SCHOOLS 6.07
MOVIE THEATERS 5.96
WALKABILITY 5.75
REVITALIZED DOWNTOWN 5.64
LGBT FRIENDLY 5.47
ETHNIC FOOD 5.43
GREEN OR FARMERS MARKET 5.40
CONCERT OR MUSIC VENUES 5.38
QUALITY PUBLIC TRANSPORTATION 5.34
MALL OR TOWN CENTER 5.33
LOCAL COFFEE SHOPS 5.21
AFFORDABLE CLOTHING STORES 5.18
A NEARBY BEACH, LAKE OR RIVER 5.07
LOCAL COLLEGE OR UNIVERSITY 4.99

Bill’s Buyers and Sellers
210 Macomber, SOLD! $89,000
1107 Fremont, SOLD! 95,500
1430 N Nolet, SOLD! $123,000
817 S Grant, SOLD! $42,250
2101 Tackle, SOLD! $68,000
3078 E Birch, SOLD! $137,900
5608 Cortland Circle, SOLD! 162,500
1010 S Johnson, SOLD! $119,000
611 Sidney, SOLD! $72,900
3075 Sherwood, SOLD! $187,500
2311 26th, SOLD! $90,000
2152 6th, SOLD! $117,900
529 Venetian Ct., SOLD! $154,000
1604 5th, SOLD! $82,500
2321 22nd St., SOLD! $69,900
4560 Elmwood, Akron, SOLD! $39,900
320 Killarney Beach, PENDING! $229,900
7181 S 3 Mile, PENDING! $154,900
5235 Beachwood, PENDING! $123,000
1005 Mulholland Ofc., PENDING! $249,000
1609 S Grant, PENDING! $59,900
2312 S Lincoln, PENDING! $70,000
1923 5th, PENDING! $80,000
1901 Center, NEW LISTING! $239,900
1948 Ringle, Caro, NEW LISTING! $149,900
2105 6th, NEW LISTING! $149,700
Scheurmann Rd. Lot, $25,000
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