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HOW DOES YOUR 
CITY RATE? 
The recent poll of 
Michigan’s healthiest  
counties caught my 
interest. It ranked all 
82 of them and I won-
dered who was the 
best and who was the 
worst! Number 1 was 
Ottawa County and I 
truthfully did not know 
where that was (west 
of Grand Rapids). 
Then came Leelanau 
which I have enjoyed 
visiting (Northwest of 

Traverse City) and so on. Coming in at #10 was Midland, #17 Kent 
(Grand Rapids), #18 Marquette (one of my favorites if not for the 
snow), #54 Bay County, #72 Saginaw and finally last #82 Wayne 
(Detroit). But, don’t feel bad for Detroit, in another poll it was ranked #1 
for Foodies! 
What about some other polls that were recently taken? Areavibes did a 
poll of the best cities in Michigan and the furthest north was Franken-
muth! What?? Forbes in 2016 ranked Grand Rapids #1 nationally out 
of 100 cities for the best city for raising a family. Midland was ranked 
#20 for one of the safest cities in Michigan (backgroundchecks) with 
Marquette at #22.  
Midland was also ranked #2 for Family Friendly cities in the state. 
I found out that the main criteria for Family Friendly was number of 
households with children in school. Traverse City and Marquette were 
ranked best for Outdoors along with Ann Arbor on top for Culture.  
Nerdwallet ranked Freeland as the #1 city in Michigan for their af-
fordability, prosperity and growth, education and family friendliness!  
Polls do not tell the whole story, but they do assist cities in drawing 
people to the area for housing. I have been told by buyers who came 
(and bought homes) from as far away as Florida, that their online 
searching for water recreation opportunities, city-wide events, and 
affordable housing led them to come to Bay City.  
In the past decade, Bay County was one of the top 10 areas in the 
nation for Places to Retire and in another poll for Affordability. Home 
prices have since risen…could there be some correlation? One thing is 
for certain, you can be proud of the community you live in.  

What are the Tigers 
Chances this Year? 
Who can tell what the 2016 sea-
son will  bring,  but  what  I  look 
forward  to  is  the  Spring  and 
Summer  “baseball”  weather! 
Have fun using the Tiger sched-
ule and enjoy the games!

2015 Sales, Outlook for the Year 
Ahead and Achieving Wealth 
Through Real Estate 
2015 went by extremely fast. There was plenty of work to be 
done and changes to make. The market was steady for Bay 
County MLS sales as it achieved 1347 total residential sales at 
an average price of $92,861. This mark beat the previous 
year’s tally of 1303 sales at $86,562 for an increase of 7%. 
Days on market also improved with homes selling quicker at 
just 109 days vs. 128 days the previous year.  
The weather has affected the start of 2016. Winter storms that 
came several weeks apart delayed the start of the busy Spring 
selling season.  Sales are expected to reach between 1300 
and 1400 units by the end of the year.  Sales during election 
year cycles are typically strong and this year should not be 
any different.  
Interest rates hover around 3.75% currently and with the Fed-
eral Reserve Board’s decision to limit rate increases to just 
two times this year (they 
had planned on 4 rate 
increases) it virtually as-
sures excellent low inter-
est rates for buyers.  The 
introduction of 3% down 
conventional loans has 
also given buyers a break 
from the traditional 5-10% 
down loans. 
It is a fact that a typical 
American Family can dramatically increase their net worth by 
purchasing a home. Rental rates have increased over the past 
few years and with low interest rates, many people can own a 
home for the same amount or less than they would pay to rent. 
Over time, home loan payments will reduce the amount owed, 
increase equity, plus property values will typically increase 
during the same time period.  
The average family will eventually find that their total net worth 
is comprised of over 61% home equity with other assets of 

stocks, bonds, personal 
items and cash making up 
the remaining 39%.  
No one can predict the fu-
ture, but by contacting a 
knowledgeable, experi-
enced real estate agent, a 
plan can be formed to get 
individuals on a path to fi-
nancial freedom when re-
tirement time comes. 
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2016 Buyers and Sellers’ Guides
If you are thinking of buying or selling this year, it 
is time to start the process. And the best way to 
begin is to become familiar with the current mar-
ket and what changes have occurred in the lend-
ing and title industries. One way to do that is to 
get the “free” 2016 Spring Buyers’ or Sellers’ 
Guides that will help you to see why now may be 
the best time to make a housing change.  

We all want to do what is the best thing for our-
selves and for our family. Bill wants to help you to 
achieve your goals. He will put his experience to 
work for you and guide you through the process. 
Why not contact Bill, the President-Elect of the 
Bay County Realtor Association, who has been a 
full-time agent since 1999 and has sold over 
$50,000,000 in property. Call or email Bill and he 
will send or email you the latest guides at no 
charge and answer any questions you may have. 

Bill’s Buyers & Sellers
4508 Trailwood, Midland, SOLD! $224,900
544 W Borton, SOLD! $65,800
2778 Paradise Ct., SOLD! $65,000
2003 Fitzgerald, SOLD! $32,900
2814 E Kawkawlin River PENDING! $199,900
316 Killarney Beach, PENDING! $$$
4804 Elmwood, PENDING! $129,900
301 Southlawn, PENDING! $118,000
1910 6th, PENDING! $114,900
2601 N Euclid, PENDING! $134,900
507 Burns, PENDING! $64,900

For Sale:
409 Patricia, New Listing! $149,900
609 Fillmore Place, New Listing! $144,900
605 Braun St., New Listing! $108,800
3131 Haberland, New Listing! $94,900
3276 Christopher Ct., New Listing! $99,900
0 W Beaver Rd.,180 acres-4 Lakes! $1,399,000
1900 Delta Rd., 10 acres, 4000 sq.ft.! $368,413
1408 6th, Historical! $189,000
1412 6th, Historical! $147,500
2105 6th, historical with pool! $159,700
1612 5th, Historical! $116,800
401 N Lincoln, Historical! $94,800
2146 6th, 4-unit, Investment! $59,900
Scheurmann Rd. lot, Hampton Twp. $25,000
Pocket Listing….5-unit on Center Ave.! Call 
for details on this investment property.

Snowman on Guard…or        
Welcoming Visitors

From time to time I get photos that have 
been taken by clients who want to add a 
little of their own character to the listing. 
Thanks to Carla Dodick for this shot of 
my sign in front of her Pending property 
at 301 Southlawn in Auburn! 

 RE/MAX Tools / Industry Changes 
Not all companies are created equal, just like all 
agents do not have the same expertise and 
ability. RE/MAX is an innovator in giving tools to 
their agents to help them assess property values 
and employ marketing products to help achieve 
successful sales. 
One new product that is available for RE/MAX 
agents is Cloud CMA.  This is a very profession-
al Comparable Market Analysis program that 
allows agents to quickly search for and identify 
sold properties, make adjustments and produce 
a presentation in several forms including ones 
specifically made for tablets and iPads.  
RE/MAX agents can also use the Buyer Tour 
that is part of the Cloud CMA  product. This 
Buyer Tour gives clients a map of all the homes 
that will be toured with the agent, full color pho-
tos and details of all the properties, all the infor-
mation and sheets for notes and rating the 

homes. Included with all this are helpful guides 
about home buying goals, how to decide which 
home to buy, price vs interest rate analysis, the 
making of offers and having inspections.  
RE/MAX now automatically includes all their 
listings on Zillow and as of this week, Trulia. 
That means along with the local MLS, all the 
regional sites the agent distributes the listing to, 
realtor.com and RE/MAX.com, their listings get 
maximum exposure and reach the most potential 
buyers. 
The totals are in for the year for RE/MAX agen-
cies throughout Michigan. Once again they lead 
the state in the number of homes sold, far out-
distancing the competition. 2016 should be an-
other great year. 
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